
Mick Anderson 
 

Peninsula Circle Newnan, Georgia  
 

 
 

Objective   
 

Management /Sales Management position to best utilize demonstrated executive 
management, organization, supervision, sales, P&L, customer service, communication, 
training/mentoring and other skills proven over 33 years of successful, profitable, honorable 
corporate and industry leadership.  
 

Profile  
 

Seasoned executive with proven track record of growth, loyalty, dedication, profit driven and 
honorable service in industry for 33 years. Served both domestic and international sales, interfacing 
with as many as thirty-eight (38) distributor companies in thirty-four (34) countries around the world.  
Extensive sales and product training. 
 
Flexible, versatile multitasker – able to maintain a sense of humor under pressure. Poised and 
competent with demonstrated ability to easily transcend cultural differences. Thrive in deadline-driven 
environments. Excellent team-building and mentoring skills.  Non-compromising integrity. 

 

Skills Summary 
 

Corporate Level Management                 P & L Focused                

Strategic Planning        Effective Mentor 

Objective Governance        Sales and Marketing / Field Training                                

Research and Development / Field Training 

 
 

 

 

 

 
 
 
 

  

Organizations 
 

Society of Cosmetic Chemists – Active Member (1977 – 2009) 

International Aloe Science Council (IASC) – Active Board of 
Directors Member 

  
2006 – 2008            Chairman of the Board 
2004 - 2006 President 
2002 – 2004                   Vice President 
1977 – 2002                   Chairman – Arbitration and Compliance Committee 

 

 

  

 
 

 
 
 
 

  

 


